
Most Common Objections

Question:  “Is this a pyramid thing?”

Address the legality of the industry

· Pyramid’s are illegal…what do you know about pyramiding ?
· No, I have complete faith in the solid 17 year history of Market America…currently doing 
450 Million a year….
· Partnered with BOTH Google and Microsoft FAST
· We’re part of a 50 year old 100 Billion Dollar Industry

· We have a proven method that moves products and services to the end consumer

Address issue of people at the top making ALL the money (Structure)

· Reference differences between corporate structures (i.e.) People at the top make more money.

· In networking marketing anyone can make more income by building a larger organization based on the parameters of the pay plan, regardless of their position.

· It’s easier to be successful today then it was when the Company began in 1992. We’ve evolved into a much more diverse company offering 2500 exclusive products, Our Systems have improved and become less costly…and our Web Portals now represent 35 Million products/services.  There are only 180,000 Distributors world wide…the population of the US is 300 Million…and we have expanded internationally…your timing couldn’t be better.
· There is NO Recession/Depression in Market America…we are growing !

· Debut Number 66 in “ Internet Marketing’s” Top 500 Internet Companies
· “ Is it like Amway ? “  …OR “Network Marketing”…OR “Pyramid Marketing”

What do you know about Amway ?      LISTEN…their response may be a positive one, and it will give you great insight into the prospect and his/her understanding of the industry.

“We’re a totally unique concept called the “Unfranchise”…have you heard of it?  We do use the same powerful principles of “leveraging”…which is critical when building wealth.  We’ve created a hybrid of all the various methods of moving products to the end consumer over the past 80 years…but eliminated all of the pitfalls of “Traditional Business”…
Does that sound like something you’d like to learn more about?”

At this point (IF your prospect knows the industry) you can share the “Features and Benefits” of the Unfranchise found in your packet…it’s sure to get their attention
· “Are you making any money yet?”  This person is being RUDE in my view…

If you said you sold real estate they wouldn’t be asking this question !
(As I see it… this question comes from the prospect thinking that “you must be involved in “One of those things”…it’s condescending!  You need to “posture yourself” and state:

If brand new to the Business:  

“I’ve just begun, and am in “Training Mode” .  Do you know ANYONE who started a business, and MADE money in their 1st few months ?  If so, I’d REALLY like to meet them !
“I’m positioning myself to create $2100.00 / week residual income within the next 2-3 years”. Does that sound like something you’d like to learn more about ?
“I’m ON MY WAY to earning 2100.00 / week”…Is that something you’d like to learn more about ?
· “I don’t have any time”
Would you like to SOLVE that problem ?
Or
I understand that you don’t have any time…it’s because you haven’t got a time-leveraging system
Working for you…that’s why you need to sit down with me and take a look at what I’m doing.
Or 

Do you see that resolving itself in the near future ?  

Or
Isn’t that the way things are today ?  NOONE seems to have any time for themselves anymore !  Well I’ve found something that just may be able to help you with that…but I’ll need 20 minutes…sometime over the next week ?

· “Is This Selling?”  OR   “I’m Not a Salesperson”
It’s not about being a “salesperson”…It’s about being a “people person”  Do you consider yourself a “people person”…do you enjoy helping others? – GREAT -  then you’re a good candidate.  We just have to sit down together…and see if this is a good fit for you.
Or

Have you ever gone to a movie…and then told a friend how great it was ?  And THEY went to see the movie and liked it too ?  You didn’t SELL that movie…or DID YOU ?

Or
You had a GREAT experience at a new restaurant in town…shared it with a friend…because you believed that they would benefit by going there too…it’s called Networking.
· “I don’t have any money”
“If you have the DESIRE to change that, there are many ways to begin to capitalize your business”.

“It’s not about “spending money” it’s about showing you how to “make money”…does that interest you…are you ready to change that ?
This isn’t about spending money… it’s about finding a way to make money.  If things stay the same, and no new ideas are incorporated into what you do now, do you see things changing in that department?
Do you have a desire to CHANGE that situation ?  If so, I’d like 20 minutes of your time,  I have something you need to see.

· “Most people don’t make any money at “those things”
First of all…it’s not a “thing” it’s my business.  The reason many people don’t realize success in “THOSE THINGS”  is that there is a “NO Risk” factor…as a result, many people simply treat them like a “HOBBY”…. If those same people worked their jobs the same way they treated their “THING”, they would probably be “Fired”.

I, on the other hand…am a business owner…with a proven system that is taking me to $2100/week within the next 2-3 years.  Is that something you’d like to learn more about ?
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